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A quick look at Cheshire Anilox Rollers website will quickly make you realise why Paragon Inks’ Cheryl 
Moore, was keen to add this well-known company to her agency list. Mark Andy, Gallus, Uteco, Bobst -
the names are the “who’s who” of the label and wide-web printing industry. 30% of Cheshire’s production 
is supplied to the OEM label machinery market. “Labels Plus” caught up with Cheshire’s Managing 
Director, Mr Paul Smith and his senior marketing team at Brussels recently, and asked him what made 
Cheshire stand apart from the plethora of other anilox manufacturers?

Cheshire Anilox Rollers are 
now available in Australia

“From our humble origins to our current global position we 
always understood that our customers are our greatest asset. 
We understand that our success is dependent on our customers’ 
success, this is why everyone at Cheshire strives to provide the 
best experience and satisfaction to our customers. Cheshire’s 
true point of diff erence is not only our products and the care 
with which we produce them, but the way we support those 
products through the relationships we build and the insights we 
provide to our customers,” explained Paul. 

“We have about 50 people working with us and of those, 
the biggest majority are engineers who live and work 
engineering. So when an OEM engineer calls up they are 
speaking to someone who has the total technical know- how 
and who are not just sales people.”

Established in 1992, Cheshire Anilox Technology has 
expanded progressively into many market areas, which includes 
fl exible packaging, corrugated, label, envelope, can coating 
and off set. 

“We also have invested in the most advanced Fibre Laser 
Technology and coating equipment to ensure we remain at the 
forefront of Anilox technology. Our powerful fi bre lasers, come 
with custom pulse which can produce unlimited cell designs, 
allowing Cheshire to develop new engravings that can off er 
our customers bespoke solutions for specifi c fl exo applications.”

Paul said with the opening up of the East European market, 
Cheshire has attracted a number of people who speak the 
languages and have had strong sales growth in the Russian 

market for instance.”We try to use empathy with our customer 
base and spend a lot in R&D. We are bringing new products 
on to the market which we have been trialling for several years, 
and the response from existing customers and possible new 
customers at this show, confi rms the strategy we made was 
the right one.

“Th e main product we are showcasing at Label Expo is our 
MaxFlo+ engraving” said Sonia Arcos …continues on page 53

From left to right: Olga Smith - Sales Manager, Paul Smith - Managing 
Director and Sonia Arcos- Technical Sales Director
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Technical Sales Director. “Th is 
unique technology introduced fi rst in the market in 2011 has 
dramatically changed the way printers use anilox rollers. Its 
ground-breaking linked cell structure solves a problem inherent 
with traditional closed-cell engraving technology, where air gets 
trapped and ink is agitated resulting in excessive foaming. Th e 
channel provides a constant fl ow of ink to the plate. No air is 
trapped as the roll surface re-enters the blade chamber to be 
re-inked eliminating micro foaming and UV spitting” Sonia 
added. “Customers report great results with a more consistent, 
smoother and pin-hole free lay down of ink being delivered”

Cheshire Sales Manager, Olga Smith, added that what they 
were doing was unique. “We have diff erent engravings for 
diff erent applications, like Opaque White, tactile varnish or UV 
printing. Another advantage that Cheshire has is that we off er 
complete in-house manufacturing. Th is allows us to ensure 
quality is closely monitored in all manufacture steps, and that 
lead times are reduced, being able to manufacture a roller 
from scratch within days should this be needed by any of our 
customers in case of an emergency”. 

She said many of the engineers who work at Cheshire 
have been with the company for many years, and had formed 
something of a heritage. “People may ask how we are going 
to service the Australian market now we have an association 
with Paragon Inks. Naturally there are bespoke products, but 
when you look around, you see machinery that we are supplying 
rolls to all the time, so we have stock. So it is not as though the 
Australian market is that far away from supply. It is basically just 
a few days away from order placement to sending it”. 

“We have an extensive stock that includes the most 

common Anilox roller models ready for engraving. Th ey can be 
shipped within a few days from receipt of Purchase Order, Paul 
said. “And we have new equipment coming on line early next 
year to increase our capacity. “We also off er our own cleaning 
solutions,” said Olga, “which Cheryl has stock of in Australia 
that she can supply direct. It’s the same in New Zealand, the guys 
over there have stock on hand.”

p Top: Th e Laser Department at Cheshire Anilox Technology. 
Bottom: Final cell volume measurement with interferometer camera.
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